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Start planning

Start planning

Learning objectives

This guide will enable you to

* Create a client case in a suitable analysis mode

* Create and analyze the current financial situation
* Identify features of the Comprehensive mode

Learning objectives 1
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Creating a new client case in a suitable analysis mode

Create New Case
m Profiles Professional [_ O] =]

File Edit Input Output Toolz Help
4 I o B = =] )
| 8 D & S T 4] S ol

Click the screen I\

Profiles Professional name or button to }reqte New Case |

create a new case

Preview (@

Create Mew Case

Select Analysis Mode
Click an " i" for mare information about a made. Need mare help? Click here

Modules and Features:

(@ - Retirement - gzt Allocation
Express " S
=Xpress i 10 to 20 - Education - Financial Statements
+ Goalbased analyzis i - Aecumulation - Disahility Meeds
= |E|B§| for clients aged 20-35 - Survivor Meeds - Long-Tem Care
of zimple cases - Mante Carlo Analysis

4 All Express Modules are Expanded
Comprehensive plus:

- Estate Analyziz

- Buzinesz Continuation

- Inzome Tax Analysis

- Stock Options

- Tar-Sensitive Option

+ Expanded goalbased analysis 2510 45
+ |deal for most clients, especiallp minutes
thoze aged 35-55

All Comprehensive Modules

Detailed Cash Flow plus a Cash Flow Analysis
50 ta 60 of the following:

- Rietirement

- Survivor Meads
- Laong-Termn Care
- Estate Analpziz

+ Caszh flow-bazed analyziz for key modules
+ |deal for most clients in or near retirement

minutes

Joe Planner

Figure 1: Create New Case

2 Creating a new client case in a suitable analysis mode



Start planning

Creating and analyzing the current financial situation

Preview — Personal Data

=

Ele Edit Input Qutput Tools Help
DA HAEE D mE X9

Ensures Social Security ~
survivor benefits Personal Data

Profiles Professional

Flan [1ate Im Mame to Sppear on Reports IFred and Wilma Stone

Personal Data Client A

First Name IFred /I

Last Mame |Ston

Direct Income Source

Source # ll 1 |L| 1of1
[ot/01/1570 Source

Salary and Self Employmentlncome I 470,000 Client & #Elient B Clent &

kanthiy (E b Lurnp-5
N s c
Annual Increase | 4
IMalried ﬂ ¢

Present # Future % alue IW
Persenal Data Client B Begin at &ge | a7
I 90

Firzt Marne IWiIma Erd at Age

Drate af Birth

]

Follow your progress

Social Secunty BEenefit

Cliert Marital Status

Last Mame ISIDHE Available at Death:

Diate of Bith ID‘IHD‘I Ma72 Clisrt & 100/ %
Salary and Self Emplopment Income I $60.000 Cliert B 100 %

Sacial SECL"ityBeyvlEam.ings Bazed vl

Drives Social Security Enter future incomes

income in the case Back Mest
_—l_—l)l

Joe Planner Plan date |

Figure 2: Case Data — Personal Data (Preview mode)

Creating and analyzing the current financial situation 3
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Preview — Financial Needs

[\ Profiles Professional - Preview M=l E3
File Edit Input Output Toolz Help

| 8 AR R =" G

Profiles Professional . . )
Financial Needs
up
- Education
Dependent First Birthdate Dependent of Current Savings Monthly Savings
Mame Client &  Client B
T [ R W] 30
Enter names of 2 | | - - | | =
dependents and current ] . .
savings for education | | | 0| 0
4| | r r | 0 30
5 | I 0 s0 30
B | [ = | | 30
Define existing support for Survivor
- - - - At Client &'z Death Af Client B's Death
survivor in life insurance §—» ,
. Azzety Available | 30 I $0
analysis
Liabilities to be Paid | 40 | 0
Life Insurance | %0 | 0
- ; Retirement
Define curt_‘ent savings for _Funent Azzets Available I 475,000 Monthly Savings I 0
retirement
Back | Hesit |

Joe Platiner | Dependent's nams

Figure 3: Case Data — Financial Needs (Preview mode)

4  Creating and analyzing the current financial situation
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Preview — Assumptions

+f] _ipix

File Edit Input Output Tools Help

O HA &S B ISP 4G
Profiles Professional / Ces T

General Information

.\

Key retirement

YWwhat iz pour E stimate of the Long-Term Inflation Rate? I B °/o' ‘
= assu mptlons

“what iz pour Eztimate of the Long-Term Asset Bate of Return? I E
“Wwhat iz pour E stimate of the Social Security M aximumn Growth B ate? I 3%
bortality duge: Client & I a0 Mortality Age: Client B I a0

Eslukatinn Search for $ value of

“early College Costs IW Coll=ge Cost Search |<_ education costs

College Cost Inflation Rate I E =

Survivor Needs

Finel Expenses | som Goal values as a % of
With Dependents, Monthly Income Meed as % of Total Income I—?M_ current income
Without Dependents, Monthly Income Need as % of Total Income |—5E| ul

Emergency Fezerves Total Monthly Income Multiplier 3

Retirement
Monthly Income Goal as % of Total Income | o
Fietirerment Age: Client & I 5] Fietirement Age: Client B I %]

Back | Hesit |
A

E stirmate of long-term inflatian

Joe Planner

Figure 4: Case Data — Assumptions (Preview mode)

Creating and analyzing the current financial situation 5
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Preview — Client Presentation

[y Proiiles Professional - Preview -1Olx]

File Edit Input Output Tools Help
B HE &S T WEH 9

. eports Move desired output pages to the right —
prof,]e: y
tation

Available Output Pages A’ Selected Output Pages |

- ’/ 1 Financial Preview
F—_1 Financial Presiew

1i] Need ve. Current Plan - Financial Preview
L] Meed vs. Cument Plan - Financial Preview / 8] Meed ve Current Plan - Financial Preview
1] Meed vs. Current Flan - Financial Preview HiG [ boney

—_1 General Education Funding Techriques
—_1 Life Inzurance

11 &chieving Financial Independence:
24 Cost of Education
2 Cost of Y aiting
11 Growing Your Money
2 Histarical vields
—2 Histary af Inflation (%)

11 Odds of Death and Dizakility
—2 Retirerment Statistics

—11 Road to Financial Success
— 1] wWho Do ou Know Who.

Client Presend

Ll Cover 1] Present Bl Audit | Test 8] Disclase 0] Concept 8] Forefield <—— Types of output pages

[&]) Denotes a report that may be most suitable for advison-tupe client relationships. |

Diply.. | Pk, | SendPDF. | savemspor.|

Output options

Cloze | Cancel | Options... | Iemplates...l Help |

Joe Planner

Figure 5: Client Presentation (Preview mode)

6 Creating and analyzing the current financial situation
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A Financial
Preview

Especially Prepared For-
Fred and Wilma Stone

Pl

Customized cover page

By: Joe Planner

This marerdal is not ixtended to be a financial plan or a
comprehensive financial program. It should oot be viewed o1
interpreted as creating a financial advisery relatonship.

Figure 6: Client Presentation — Financial Preview (cover page)

Creating and analyzing the current financial situation 7
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Fred and Wilma Stone

Dipes your curment plan match

Percentage of goal

achieved
42%
I I Du.r"u l:lor’a
Fenrament Wilma Fred
Weeds Survives Survives

The Need 15 100%

Finaneizl Prionties: Compare vour needs (100%:) to vour current plan.

Renrement goal af Fred't age 63
Met capital neads of 35,816,371;" vour plan provides for 2,454, 736 (4292
Total capital Survivorship needs of Filma
needed vs. total o et capital needs of $799.785; vour plan provides for $0 (0%
available Survivership needs af Fred

et capital needs of $524.337;! vour plan provides for 30 (0%0)

This sreterial i et inlended o be & Caseis] plin o @ cosprebessive financial program. B dhued selbe viewsd or interpesiad s cretisg o
Enuncial slvisory eelaticeohip

Sabebated based o= an axvemed s of relen of 6.00%.

Figure 7: Client Presentation — Financial Preview — Needs vs. Current Plan - Financial Preview (presentation page)

8 Creating and analyzing the current financial situation
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Finanecial Analysis
for Fred and Wilma Stone

This financizl illustration is based on the mformation you provided with regard o your needs and
olyjectives. [t is intended 1o provide only broad, zeneral guidelines which may be helpful m assassmg and
making decizions about secnrites products and services available to you that may halp mest your nesds
and objectives. This marertal also contains gensral educational topics abowt investing and financizl
mAers.

This material is not intended to be a financial plan or a comprehensive financial program. It shonld not be
viewed or interpretad as creanng a financial advisory relationship.

The assumpions nsed in this analysis are:

Pilan Dare 5:2:2007

Fred Wilma
Birth Drare: L1/1970 111972
Current Avpual Income: 570,000 360,000
Orther Income:
Social Security benafirs: Eamings Based Eamings Based
Survivor
Fred's Death Wilma's Death
Need eed
Wilma's  Inflating Wilma's Freds Inflating Fred's
Age Ar4.00% Monthly Eamings Age Ar4.00% Monthly Eamungs
Today 55417 ¥ 5, 0oeDd Today 55417 55,833
63 55417 5] 55417
Recap of data entry and
assumptlons Fred's Wilma's
Death Death
Final Expensas 35,000 35,000
Emergency Feserves 332,500 532,500
Liabilities due ar death: 30 30
Life Insurance Death Benefits: 30 30
Aszzats available ar death: 30 30

Figure 8: Client Presentation — Financial Preview — Needs vs. Current Plan - Financial Preview (audit page)

Creating and analyzing the current financial situation 9
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Growing Your Money

For example...

Initial Capital £75.000
Assumed Rate of Retum 6.00%
Monthly Savings 5500
Annual Increase to Savings 0.00%
Number of Years 28

Concept pages explain general
financial planning ideas

GROWS TO
$807,789

Hypothetical illustration only and 15 not mdicative of the performance of any particular
Imvestment.

Figure 9: Client Presentation — Financial Preview — Growing Your Money (concept page)

10 Creating and analyzing the current financial situation
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Fact Finders

[ Profiles Professional - Preview

Fle Edk Input Output | Took Help
& D =t

Financial Calculators...
Retirement Calculator...
Profiles Pr¢_ colege costsearch.. | \
| PringbleForms  » IEEEAEEEE » n
. Compact And Repair Database... Modular Fack Figess - Cojectives't 1y
e Dat: MﬂHFm _nm » BF'
Merge Databases... SRR 4
Financial N Backup Database. .. Other Forms »
) Restore Database. .. om
Client Presentation S
Validate all Data fore
Options... rE Ty Source
Fact Finders for each
planning module

Figure 10: Tools menu — Printable Forms

Comprehensive Data Profiles Professional

Assumptions Applies 1o all
Plan Date
Client Marital Status CSingle O Mamied 0 Domestic Partner
Long term inflation ratz @
Personal Data Appliss toall
ClientA information
First Hame Last Name Suffix
Middle Name Hicknams Gendsr OM  OF
Date of Birth Citizenship © US5.Citizan O ResidentAlisn = Non-Resident Alien
Estimate Social CiNene 01 Eami © Madmum Benefit
Social Security Number
Extended Client A Data
Job Tite Employer
Address
= State zZip
E-mail Phone () Fax ()

Client & Information

First Hams Last Name Suffix
Middle Name Hicknams Gendsr OM OF
Date of Birth o Citgenship O/ US.Citizen O Resident Alien 0 Non-Resident Alien
Estimats Social CMNone 01 Eami © Masimum Bnefit
Social Security Number o
Extended Client A Data
Job itk Employer
Address
= State ip
E-mail Phone () Fax ()
Additional Client Information
Mame to Appear on Beports
Address 1 dcliass 2
City State Zp
E-mail Phone (] Fax ()
sanalz: Fnceal
S, it .

Socurity waga basal check Maxrvurm Banelc

Interview Questions
How kong have youlived at this address?
Wihat iz your academic background?  Cliemt 4 Chent B

Wibest i yoair careex histoey sndl whot sre ycur carssr plansl

Figure 11: Fact Finder

Creating and analyzing the current financial situation 11
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Identifying features of Comprehensive mode

Upgrade Client Case

[N Profiles Professional - Preview [_ (O] x|
Eiler Edits [nput - Duteue Tools Helg

| % W Bl % Ble sl 1)

Select planning mode

Profiles Professional

Upgrade Client Case

Select mode

Prewview 'I /

Freview

Express Jto_add to plan

‘Comprehensive

Detailed Cash Flaw Ement T accumulation Goals = Disability
¥ Education Goals ¥ Survivor MNeeds r Long-Term Care
[T Estate \

Extended Analysis Options to add to plan
[T Asset dllocation \ After upgrade, select
E Tasbensiive < modules, options, and
N Monte Carla assessments

Assessments to_add to plan /

Personal Business
[T Risk Talerance [T Business Yaluation [T Financial Statements
[T Financial Statements - Fey Employes W aluation - Employes Benslitz

= Income Tax Analyziz

Upgrade Easel Cancel |

A
Joe Planner |

Figure 12: Case Setup — Upgrade Client Case

12 Identifying features of Comprehensive mode
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Comprehensive — Assumptions

[\ Profiles Professional - Comprehensive M=l E3
File Edit Input Output Toolz Help

B H D E T = S 9

Profiles Professional Define planning assumptions

~

Assumptions

Flan Date |04£D2H2DU?

Client marital status IManied 'l

\{nﬂation
Longtermn inflation rate I 36 %
Social Secwrity increase rate I 3 E

Planning Preferences

* Default planning assumptions
* Default values for goal needs
* Other default settings

Hesit |

Joe Planner Social Security increase rate |

Figure 13: Case Setup — Assumptions

Identifying features of Comprehensive mode 13
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Comprehensive — Income

m Profiles Professional - Comprehensive M=l E
File Edit Input Output Tool: Help

e Bl S e B E (@

Profiles Professional Enter clients’ current n )
= /—/ year gross incomes Income - Client A
tup

Income tonthly Annual Annual Total Montaxable
Puortion [&nnual)

Salary $5500 | $0 $66,000 | $0
Self-E mplayment 30 $0 $0 —$D
Interest and Nonqualiiied Dividends 0 $1.400 $ta0 [ 0
Qualified Dividends %0 30 w0 [ 30
Defined Bensfit 10 30 o [ 0
Social Securty 30 30 0

Alimony 0 30 0

Fental Property [Met) 0 $0 $0

Other 30 30 o [ w0
TOTAL INCOME | 35500 | $1.400 sera0 [ 40

Future Earmings Increaze I L4

Back Nest

Joe Planner

Figure 14: Case Data — Income - Client A

14 Identifying features of Comprehensive mode



Comprehensive — Expenses (Including Taxes)

[§J Profiles Professional - Comprehensive

File  Edit

Pyl B al e B

Profiles Professional /

|nput

Output  Tools

information

Joe Planner

Optional tax

Define taxes paid
for cash flow

Help

Houzing

Child Care:
Tranzportation

Food and Beverages
Clothing

Furnizhings

Perzonal Care and Caszh
Medical/Dental /Rx
Education/S elf-l mprovement
Entertainment
Yacations and Holidays

Charitable Contributions

Additional Expenzes |

TOTAL EXPENSES

~~
“H

Start planning

=] B3
=@
Enter clients’ current -
gross expenses Expenses
Maonthly \ Annual Annual Total
$1,500 3¢ $3.000 $24.600
$300 50 $3.500
f $750 $1,000 $10,000
$425 10 $5.100
$200 $0 $2.400
f 10 $1,500 $1.500
$550 10 $6,500
$120 10 $1.440
50 $3,000 $3.000
$300 10 $3,500
10 34,800 $4,800
$100 $0 $1.200
50 200 $200
| 34,545 | $13,500 $66.040
® Do not double count expenses like
mortgages, premiums, and taxes,
which are entered elsewhere

Figure 15: Case Data — Expenses

Identifying features of Comprehensive mode

15
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Comprehensive — Assets

[\ Profiles Professional - Comprehensive M=l E3
File Edit Input Output Toolz Help

(vl Bl B s (®

Profiles Professional

~\

Click Add or Edit to | ASsets: Summary View
enter details

Show Detall Yiew

Total Market W alte
$57.000
$110.000

Deferred Annuity Accounts 0
I trmemnt & cmon ks 4110 NNn édd F dit

t Category
Enter assets
by category

Bank Accounts

Qualified Retirement Accounts

Bank Account Entry

Mumber (1 of 2) Al 1 [
fecount Name [Bank. of Invine Checking Account
Dvmer Commurity "I
Account Type Checking 'I
Dispaszition &t D eath I 'l
Held in Living Trust r
Market Valua 4000
Monthiy Sawings 30

Begin Age ,_" EndAge | £5 ncrease ak I [+
Interest Rate I 3%

Joe Planiner
Dielete this Account |

Figure 16: Case Data — Assets

16 Identifying features of Comprehensive mode
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Comprehensive — Liabilities and Insurance

[\ Profiles Professional - Comprehensive M=l E3
File Edit Input Output Toolz Help

[y wl Bl Be s @

Profiles P rf essional 4 Liabilities: Summary View
tup

Show Detall Yiew
Total Liabilities
Fiel Estate Loan® $290000 Add | Ed  Enter liabilities with
Property Loan® $36.000 Add | Edit payment terms
Personal Loan $32,000  Add Edit
Credit Card $0 Add | Edi

* Ain appropriate asset must be created on the Assets screen in order for
a Real Estate Loan or Property Loan to be created.

Enter clients’ existing
insurance policies

Add Liability |
Back | Hesit |

Joe Planner |

Figure 17: Case Data — Liabilities

Identifying features of Comprehensive mode 17
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Comprehensive — Objectives

[\ Profiles Professional - Comprehensive M=l E3
File Edit Input Output Toolz Help

Y Slal e Be sl 6

- - H - I
Profiles Professio) Time horizon

Retirement

Clietit & Client B
Retirement Begins At Age

Include S5 Benefits

Age To Begin Social Security Income

ol ald
i <

Life Expectancy il

Primary goal value can

Income Needs "] Change over time
Client & Age Monthly Meed [1 ]‘mly Meed [2]
52 $7.500 $1.000
75 $7.500 30

Define secondary
retirement needs

$0 40
30

Increase Meed By I 5% I 0

| | I
| | |
[ [ $0 | $0
| | I
| | |

i

Define other objectives

Back | Hesit |

Joe Planner Fast-Retirement heed percentage increase (1]

Figure 18: Case Data — Retirement

18 Identifying features of Comprehensive mode
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Comprehensive — Asset Distribution

[\ Profiles Professional - Comprehensive M=l E3
File Edit Input Output Toolz Help

(B fHAE SN[ TREX Y
Profiles Professional / ” t Distribution

& Setup | Select which assets are
Paortfolio Assets reserved for each goal

Designate Key Assets

Value
Bank of Irving Chec.. $4.000
Bank of Irvine Chec... $5.000
Cash Management ... $6.000
First Bank CD $14,000
Hard Assets Sell or hold hard assets
like real estate
MName . — ——
123 Main Street $450,000 Hald |
Cain Collection $8.000 Hold |
Wehicles $40.000| Hold e}

Control the order in which assets are
redeemed using one of three options

Joe Platiner | |

Figure 19: Case Data — Asset Distribution

Identifying features of Comprehensive mode 19
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Comprehensive — Reallocation

[\ Profiles Professional - Comprehensive M=l E3
File Edit Input Output Toolz Help

e Bl s Be e G
Profiles Professional Reallocation |

tup !
iE . Sort |
Reallocation of Current Plan

Group Portfaolio Beginning At
Fetirement Accounts Medto-High Taday o 2007 3

Fietirement Accounts Medium ‘% S

Reallocate assets by
goal at various times

Available Portfolios

Lo E’I x
Low-to-Med EI x
Medium E’I x
Med-to-High | i
High .

Five default portfolios

- for reallocation
A&dd Portfolios |

Back

:

Joe Planner

Figure 20: Case Data — Reallocation

20 Identifying features of Comprehensive mode
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Exercises

Exercise 1: Using a Preview case

HANDS-ON EXERCISES

1.

@

=

The following questions will help you navigate in Profiles Professional and create a client case in
Preview mode.

When you start to create a new case there are four types of cases available in Professional. Which
of the following is NOT one of the options?

Hint: You can create a new case from the toolbar or the navigation bar.

a) Preview — A preliminary assessment of survivor, education, and retirement needs
b) Express — A goal-based analysis for each objective that requires minimal input
c) Personal — A qualitative analysis of your clients” financial concerns

d) Comprehensive — A goal-based analysis for clients in their “accumulation years”

. If you wanted your clients to fill in their personal detail on a form that matches the data input

screens, where would you find the form?
a) File menu

b) Input menu

¢) Tools menu

d) Case Setup screen

Create a new Preview case and use your own personal data or hypothetical data.

Generate a client presentation using the first five output pages available. How would you use the
results in a client presentation?

Exercises 21
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Profiles Professional Start Planning Guide

Exercise 2: Review features of a Comprehensive case
In this exercise you will review features available in a Comprehensive case.

1.

o

o

Upgrade your case to a Comprehensive case.
Hint: Case defaults are found under Planning Preferences.
Which screen allows you to define a long-term inflation rate for your case and mortality ages for
your clients in a Comprehensive case?
a) General Preferences screen
b) Needs Preferences screen

c) Solutions Preferences screen

d) Profiler Preferences screen

When you enter incomes into a case, you should enter gross pre-tax amounts.
Hint: Use the Help if you need to.

a) True
b) False

You can specify the retirement need and the age when your clients will begin receiving Social
Security on the Retirement screen.

Hint: Use the Help if you need to.

a) True
b) False

22  Exercises
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Answers to exercises

Exercise 1: Using a Preview case
1. c) Personal. The fourth case type is Detailed Cash Flow.

2. ¢) Tools menu.

4. Answers will vary.

Exercise 2: Features of a Comprehensive case
2. a) General Preferences screen.

3. a) True.
4. a) True.

Answers to exercises 23
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24 Answers to exercises
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